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Disclaimer %ﬂp

The information contained in this material have been obtained from sources believed to be reliable, but no
representation or warranty express or implied, is made that such information is accurate or complete and it
should not be relied upon as such. The information contained in this material may not be perfect and some
part of the information may be left out.

While the Company will use reasonable efforts to provide reliable information through this presentation, no
representation or warranty (express or implied) of any nature is made nor is any responsibility or liability of
any kind accepted by the Company or its directors or employees, with respect to the truthfulness,
completeness, accuracy or reliability or otherwise whatsoever of any information, projection, representation or
warranty (expressed or implied) or omissions in this presentation. Neither the Company nor anyone else
accepts any liability whatsoever for any loss, howsoever, arising from use or reliance on this presentation or
its contents or otherwise arising in connection therewith.

This presentation may not be used, reproduced, copied, published, distributed, shared, transmitted or
disseminated in any manner. This presentation is for information purposes only and does not constitute an
offer, invitation, solicitation or advertisement in any jurisdiction with respect to the purchase or sale of any
security of HPCL and no part or all of it shall form the basis of or be relied upon in connection with any
contract, investment decision or commitment whatsoever.

All estimates and opinions included in this material constitute our judgment as of the date of this material and
Is subject to change without notice and its accuracy is not guaranteed, it may be incomplete or condensed
and it may not contain all material information concerning the Company. We do not have any obligation to,
and do not intend to, update or otherwise revise any statements reflecting circumstances arising after the date
of this presentation or to reflect the occurrence of underlying events, even if the underlying assumptions do
not come to fruition.



Origin of HPCL

Merger of
Kosan Gas
Company

_ Caltex into HPCL
Amalgamation yndertaking

— of ESSO and in India into
Commissio Lube India to HPCL

ning of form HPCL
StanVac Lube India

Merger of

: operations Ltd.

Incorporati taken over

on of Caltex by ESSO
Incorpora- Qil
tion of Refining
Standard 'I'_ Co. .
Vacuum Oil % FOUNDATION DAY
Refining
Company Il 15 July 1974
(St an VaC ) “ Hindustan Petroleum Corporation Ltd.

came into being after takeover and
merger of Esso and Lube India undertakings

Origin in Private Sector

Blend of Private & Public Sector Expertise




Global Rankings & Ratings
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Business Portfolio

A Mumbai: Fuels (7.5 MMTPA) & Lubes (428 TMTPA) Refinery
A Visakh: Fuels (8.3 MMTPA) Refinery

Prize Petroleum, a
wholly owned
subsidiary

JVs & MIEINES
Subsidiaries

Partnerships in

A Refining, Marketing Infrastructure,
Emulsions and Natural Gas

Refining
A Green R&D Centre, Bengaluru
LPG
E&P Marketing Direct Sales
_ Natural Gas
A Operating thru M/s
Renewables

Operations & Distribution

13 Numbers 3370 km

A 9 Cross country product
pipelines®

*in 2016-17 including export
#Active blocks as of Mar 617
$ (Liquid & LPG) 5




HPCL supply infrastructure

Terminals / TOPs Depots LPG Plants ASFs
R AN W T i

62

Lube Blending
Description As of 31.3.2017 Plants

POL Tankage 3.1 MMT

LPG bottling capacity 4.4 MMTPA Hl?iiuv ‘
_‘-‘-- <

Lube blending capacity 305 TMTPA

QC Labs 45 Nos. 7

Strategically located State-of-Art Infrastructure with

robust technology-enabled processes
TOP = Tap off Point, POL = Petroleum Oil & Lubes 6




POL Pipelines network of HPCL

Note:
Following 2 operational P/Is are not shown in map
—_— PG pipe”ne 1. Bathindai Ramanmandi P/L
(30 Kms; 1.13 MMTPA)
— Liquid POL Pipe”ne 2. Bahadurgarh - Tikrikalan P/L

(14 Kms i1 2 spurs; 0.75 MMTPA)

Bathinda Refiner

BAHADURGARH
e Awa i Salawas, Raj
93 Kms; 2.34 MMTPA

e Mundrai Delhi P/L
1054 Kms; 5.0 MMTPA

e Ramanmandii Bahadurgarh P/L
243 Kms; 4.7 MMTPA

PALANPUR

Rewari I Bharatpur - Mathura i Kanpur
@ 443 Kms , 7.98 MMTPA

MUNDRA

Mumbai Refinery
PUNE SOLAPUR

0 Mumbai i Punei Solapur S N Visakh Refinery
508 Kms ; 4.3 MMTPA

el Vizag 1 Vijaywada i Secundrabad P/L
S T 572 Kms ; 5.38 MMTPA
e Mangalore- Hassan e
“ggyf—}oéfﬁss;og'_”f&fﬁﬂ POL pipeline network : 3,370 kms*

* Excluding MHB JVC P/L and specialty pipelines



2016-17 Performance

[ Highest ever Market Sales : 35.2 MMT ]

Sales Growth : 2.9%

[ Highest ever Refining Thruput : 17.8 MMT ]

Highest ever Pipeline Thruput : 17.9 MMT

[Indiaés No. 1 Lube Mar ket er :] 58 3

Highest Ever Profit after Tax of Rs. 6,209 crore



2016-17 : Key Performance Highlights

F Market Share* Gain: 0.16% (PSU)

F Highest ever Production:
A MS -3.3 MMT; HSD - 7.0 MMT

A Lube Oil Base Stock 430 TMT

F Lowest ever specific energy consumption: 107.24 Ell

F Switched to BS IV Fuels production at both the Refineries

F Mangalore Hassan Mysore Solur LPG Pipeline commissioned

*Note: Without Petcoke and LNG
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Financial Performance trend

Profit after Tax (Rs. Crore)

6,209

3,726
2 733
1,734
905
mm B
2012-13 2013-14 2014-15 2015-16 2016-17
Networth (Rs. Crore)
17,970 el
16,022 ’
13,726 15,012 I I
2012-13 2013-14 2014-15 2015-16 2016-17

11




Total Debt - Equity Ratio

Short term

Long term

Total
Borrowings

Net Worth

2.46

Total Debt - Equity Ratio

2.14

1.27

+
—e
1.18 1.04

Mar 2013 Mar 2014 Mar 2015 Mar 2016 Mar 2017

23,511
10,278

33,789

13,726

16,377
15,789

32,166

15,012

12

2,200
18,135

20,335

16,022

(Rs. crore)
3,887 10,891
17,280 10,357

21,167 21,250

17,970 20,347



Return to Share holders

Bonus Issue

Sep 2016

T

Feb 2017 1st Interim Dividend

Rs. 22.5/Share

Mar 2017 2nd Interim Dividend

Rs. 6.40/Share

May 2017 Final Dividend (Recom.)

Rs 1.10/Share

May 2017 Bonus Issue (Recom.) 1:2
Dividend %
345
245

155

= B
-

2012-13 2013-14 2014-15 2015-16 2016-17

13




Financial Performance trend

Earnings per share (Rs/Share)

110.0

80.7 *

51 2 61.1
2012-13 2013-14 2014-15 2015-16 2016-17

Market Price ( Rs / Share)
785.55

650.14 *

525.45

285.1 309.75 .
2012-13 2013-14 2014-15 2015-16 2016-17

(Market Price : Closing on 315t March)

(Note: * Ex-Bonus; PAT from 2015-16 as per IND AS) 14




Dividend Yield

Dividend Yield (% of Market Price)

5.0
4.4
3.8
3.0 I

2012-13 2013-14 2014-15 2015-16 2016-17

Dividend per Share as a % on Market Price as on last date of financial year
15




Debt Service Coverage Ratio

2012-13 2013-14 2014-15 2015-16 2016-17

Note: FY 2015-16 onwards as per IND AS

16




Consolidated Net Profit

Consolidated PAT
(Rs. Crores)

2012-13 2013-14 2014-15 2015-16 2016-17

Highest Ever Consolidated Net Profit of Rs. 8,236 crore

17



Market Capitalisation

HPCL Market Cap (Rs crore)

10,489 .
.

31st Mar 31st Mar 31st Mar 31st Mar
2014 2015 2016 2017

Increase of 101 % market capitalization during
2016-17 to reach Rs. 53,380 crores.

18




Oil & Gas : Demand Projections for India

India Oil & Gas Consumption

50
55
= 204

2005

2000

2010

CAGR % Oil Gas

Demand Projections by S&P Global (upto 2021-22)

Description Annual Growth
Crude Qil 5%

Oil Products 7% to 9%
Natural Gas 4%

Petrochemicals

Above GDP growth rate

19

Potential for
accelerated Oil &
Gas requirement
In future




HPCL is uniguely positioned to leverage the opportunity

Highest Market Sales Growth among Industry in the last decade

No.1 Company in total lubricant sales and owning| ndi a 6 s lubaail getireety

Dedicated, competent and young workforce

20




Refining

Refineries in West Coast, East Coast & North

HMEL Bathinda
Refinery (JVC)
o
Mumbai @
Refinery o
with LOUP Visakh
Refinery
Mangalore
Refinery A Stake in HMEL : 48.99%
A Stake in MRPL : 16.96%

Crude Oil

A77% of processing is from imported crudes

ACrude oil basket of 104 grades from 15
countries

Aimport of 12 MMT of Crude oil during 2016-17

Refinery Throughput (MMT)

28.3
235 27.9

A m HMEL
(-3 = HPCL

2014-15 2015-16 2016-17

Specific Energy Consumption (MBN)

88.7
I

2014-15 2015-16 2016-17

Type of Crude oil

40 41% 46
& 59% /o

2014-15 2015-16 2016-17
m Low Sulphur = High Sulphur

21




Key features of Refineries

Coastal Refineries T on East & West coasts
BS IV Production facilities for MS & HSD

Largest Lube Refinery accounting for ~ 40%
of I ndi a6 producton a | Lube

2"d highest Bitumen Production in the country
SPM at Visakh Refinery for discharging VLCCs

Crude Cavern Storage at Visakh increasing
Flexibility in Crude oil Procurement

Product evacuation thru cross country

pipelines (~85%) 8
v M

'Mw' ‘, i ‘hl& “) 1"h’ “ H ,l l '
T n\' A
Power Purchase through Open Access for ';" : " :
reducing operating expenditure

Visakh Refinery |




Profit improvement initiatives

Bottom of the barrel Upgradation HPCL GRM in $/bbl.

Maximising value added products like
Bitumen & Lubes

Energy Efficiency Improvement

Reliability Improvement

Switch over to Natural gas / Open access
power purchase to reduce operating
expenditure

2014-15 2015-16 2016-17

Specific Energy Consumption (MBN)

Crude Mix optimization based on price
differential

Online Chemical cleaning of furnaces
Maximisingo Net Cor porate R

Continuous Benchmarking to improve
performance 2014-15 2015-16 2016-17




Research and Development

A Green R&D Centre at Bengaluru
A R&D Centre at Vashi

Infrastructure
Development

Product /
process
Development

Collaborative
Research

Support to
Refining/
Marketing
Functions

R&D Thrust Areas

A Opportunity Crudes
A Residue Up-gradation

A New Process
Developments

A Catalyst Development

A Alternative Energies

Applied Obtained

Patents 70 2

24

8 Projects Demonstrated and are
ready for Licensing



